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Simmentals at The New York State Fair
We are still looking for sponsors for the open shoat at the New York State Fair. In order to
have awards for our winners. Included on the last page of this newsletter are the donor/
sponsor request and receipt forms. If you or anyone you know may be interested in help-
ing us out, please feel free to duplicate and fill out the donation form. The person or farm
getting the most sponsor. donations will

WIN a FREE full page ad in our next directory.

Old Farmers Advice
Your fences need to be horse-high, pig-tight and bull-strong.
Keep skunks and bankers and lawyers at a distance.
Life is simpler when you plow around the stump.
A bumble bee is considerably faster than a John Deere tractor.
Words that soak into your wears
sMeanness don't jes' happen overnight.
sForgive your enemies. It messes up their heads.
sDo not corner something that you know is meaner than you.
7t don't take a very big person to carry a grudge.
You cannot unsay a cruel word.
Every path has a few puddles
Your fences need to be horse-high, pig-tight and bull-strong.
Keep skunks and bankers and lawyers at a distance.
Life is simpler when you plow around the stump.
A bumble bee is considerably faster than a John Deere tractor.
Words that soak into your ears are whisperedeéri
Meanness don't jes' happen overnight.
Forgive your enemies. It messes up their heads.
Live simply. Love generously. Care deeply. Speak kindly. Leave the rest to God.
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Secretaryos

With fall fast approaching | hope you all had a wonderful summer and we
able to cut and bale lots of hay to feed through the winter. The cows are all bre
back and you are ready for the cool fall weather to arrive. State fair is here onc
again, The KILE is right around the corner and fall sale season is kicking off.

| would like to take the time right now to encourage each of you to atten
meeting held at the State Fair. Without Simmental producers like you it would o
not be possible to have a New York Simmental Association. However it takes Vo e
eral people to run an association, | encourage each of you to take an active rol /
help make the NYSA better for the future. S

Corner é

As many of you know my family has been a active member of the NYSA for many years.

We became active when my sister and | became junior members. We quickly took part in the Ameri-

can Junior Simmental Association to attended many of their junior events. We met many great
friends from around the country. Taking part of AJSA allowed our family to find an activity that
we all enjoyed and were able to grow as a family while growing our Simmental herd.

| encourage each of you to take partyour association. The association would not would not
survive without itdés members. What you put
tion. Please attend our next meetings and also if you have any suggestions then please contact me

directly.

Sincerely,
Amy Rugenstein

Thank You Junior
Sponsors

Pineview Farm

Simme Valley

Without your support the
Junior Program would not
be possible!

Attention Juniors!
NYSA will pay Simmental Junior Winners!
$100 Supreme All Breed
$50 Grand Champion
Rules: Any Junior Simmental Member showin
Simmentals in the state biew York at a County
Fair or other youth show. Animal must beesgis-

tered purebredi n t he Juni or @

farm name.
Supreme Championmust be oveAll Other
Breeds(must have competition)
Grand Champion must have at leagD

exhibitors. Or at leas0 steersof any
breed with aegistered Simmental steer

winning Grand ChampionPROOF from

management of shownust be sent to
NYSA, 7625 Ridge Rd, Gasport NY 140

headof Simmental females with at lec&1

b/

nt



New York Simmental Association
Summer Picnic
Letchwoth State Park
Agenda

Call Meeting To Order i Tom Snyder, Mike Pyra, Randy Rugenstein, Ernie Patterson, Rose Patterson, Merrit and
Loretta Patrick, Sue Meyers, Shane Meyers, Chris Skully, Karen Rugenstein, Becky Snyder, Becca Hamilton, Nick
Britt & Amy Rugenstein
Approve minutes as printed in newslettefi Loretta Patrick and seconded Rose Patterson
Treasure Report Was $7,000
Treasure approved by Karen Rugenstein and seconded by Loretta Patrick
Committee Reports

NYSFi Donationsi How much do we need to raise? Paused for rain delay.at the meeting we were not sure of the

amount.
Changes to rules 1st paragraph
2007 should be 2010

2nd paragraph: (Registrations)
all duly Registered animals
should now read:
all duly Registered 75% and above animals of the American Simmental Association or the Canadian Sim-
mental Association. (50% registered Simmental need to show in the "Other Breeds" Show) All females
& males must have an official original registration certificate.

Last paragraph:
Completely drop the dress code
Newslettefi The newsletters are coming along. If anyone has any suggestions of things they would like in the newslet
please contact Amy.

Directoryi Amy is waiting to get a proof from the printer.

Nomination Chairperson
Juniorsi Preview Show Nick T Great show! 108 head of animals and 70 exhibitors. Nice complexe, new show facilities at
the Niagara County fairgrounds, Worked on media relations with youth, how to talk to the media and how to be policaly co
rect. Calving session with Dr. Alen Forineay. Was a one day show but are thinking on making it a 2 day show, showman:
on Saturday and Jr activities and then breed show on Sunday morning. Get more Juniors involved!!!!
Old Business - EFDi Koss and Whites? Whites will be bringing the animals this year. There will also be a Handling
display will be done this year next to the beef tent.
New Business
State Faii Minutesi amend State Fair rulekleed to make a motion and ask for a second Shane Meyer makes motion and
seconded by Karen Rugenstein.

1st paragraph:

2007 should be 2010

2nd paragraph: (Registrations)

all duly Registered animals

should now read:

all duly Registered 75% and above animals of the American Simmental Association or the Canadian Simmental AssociatagistdfEaysim-

mental need to show in the "Other Breeds" Show) All females & males must have an official original registration certificate.

Last paragraph:

Completely drop the dress code
Other Business
Next Meeting NYSFi Labor Day
Adjourn i Motion Chris Skully and 2" by Ernie Patterson



2010 N.Y. Junior Fall Festival

The New York Junior Fall Festival will hold its 15™ Annual Junior Heifer/Steer Show, scheduled for October 15,
16, & 17, 2010 with SUNY Cobleskill. This yearb6s sa
Heifers and steers purchased in the sale will be eligible to show in the 2010 Junior Heifer/Steer Show
(excluding the fitting contest). NO ENTRY FEE on animals purchased in the sale.

The Junior Heifer/Feeder Steer Show will be on Sunday, October 17th, at 8:00am, team fitting will be first. The
market steer show will be on Sat, Oct 17", at noon, with the champions eligible to sell. Classes will be di-
vided by age for heifers, and steers will be divided by weight. Entry deadline is October 1, 2010.

All Junior Exhibitors and Challenge Participants must be members of the NY Junior Beef Producers.
Memberships are $10/ individual or $25/ family and can be purchased on the entry form.

All Junior Exhibitors must participate in Showmanship Classes . Showmanship is No-fit, and will be Satur-
day at noon.

Note: You must have health and registration papers (Health papers from any NY fair are good). The entry fee is
$15 per head. There is an additional $10 per head for late entries. There will be premium money paid. Com-
mercial cattle are eligible, and do not need registration papers

Please send your entry form and payment before October 1* to:
Charlie Davis, 3013 Hardscrabble Rd., Erieville, NY 13061
(315) 662-7691 hawknestfarm@hotmail.com

IF EACH EXHIBITOR COULD GET AT LEAST ONE DONATION FROM A BUSINESS or Breeder IN THEIR
AREA TO HELP WITH PRIZES, IT WOULD GREATLY HELP THE SHOW AND CHALLENGE. Send dona-
tions to Brenda Bippert or Charlie Davis, and make sure you tell us who made the donation, so we can

give them credit!

2010 New York Fall Festival - Junior Heifer/Steer Show

Show Date: Oct. 16th and 17th

Entry Deadline: Oct. 1st

Entry Fee: $15.00 per head

Late Entry Fee: $25.00 per head

Cattle Arrive: Thursday, Oct. 141 Friday, October 15th, 7 pm

Name Phone:

Address Age as of 1/1/10

City/State Zip

Your Birth date Email Address

Total Animalsééée. X $15 / head(postmarked b

LateEntryFeeiaddééééeéeéeée. . $10 / head (postmarked after 10/ 1]
NYJBP Membership if not already a member - $10 individual, $25 family $

Additional Donation to NYJBPA for Fall Festival Prizes $

Total Enclosedéééeééeéeéeeeceee. s

Entry fees include bedding provided in barn

Please make checks payable to: NYBPA (NY Beef Producers Association)
Send entries and check to: Charlie Davis, 3013 Hardscrabble Rd., Erieville, NY 13061
Questions? Call Charlie at: 315-662-7691 hawknestfarm@hotmail.com



mailto:hawknestfarm@hotmail.com

Entry Form for all Animals

Breed Birth Date Name Class

Class A1 Jr. Heifer Calf Jan 17 May 31, 2010
Class B 1 Sr. Heifer Calf Sept 11 Dec 31, 2009
Class C i Jr. Int. Heifer May 17 Aug 31, 2009
Class D1 Jr. Yrlg. Heifer Jan 11 April 30, 2009
Class E - Sr Yearling Heifer Sept 11 Dec 31, 2008
Class F i Cow/Calf any age

Class G 1 Prospect Calf Jan 17 May 31, 2010
Class Hi Market Steer show on Sat. Oct 16 ™ at Noon
Grand Champion and Reserve Steer will sell if desired

Fall Festival Youth Challenge

The NY Fall Festival is again happy to offer a fun and educational program for all youth interested in the beef indudérnytopar-

ticipate in the Challenge, participants must be members of the NY Junior Beef Producers. You can join by sending izéitGwith

try, or $25/ family. There will be Pee Wee Divisib® and under, Junior Divisiori @3, Intermediate Division 147, and Seniobivi-
sion- 18-21. (Age as of 41 of current year)

* Meats Identification and Evaluation _ 5:00 pm on Friday Oct 15"
Contestants will judge meat cuts and carcasses. Since this may be a new experience for some people, there will be
a brief overview of what you should look for, and an explanation on how to evaluate and place a class of meat cuts.
Identification of beef cuts will be a component of this contest as well.

*Cattle Judging Contest _ 8:30 am on Saturday Oct 16"
Judge 3 groups of cattle. Reasons to follow on one class for Intermediates and seniors.

*Beef Practical Challenge Contest _ 9:30 am i 1:00 pm Saturday Oct 16"
Written quiz on general Knowledge of the beef industry. Multiple choice and True/False questions. Pee Wee division
will have approximately 10 oral questions. Topics with visual aids will be tested based on knowledge used every day
on the Farm. Pee Wee division will be oral questions.

Team Marketing 6:30pm Saturday Oct 16™. Groups of 3(all from same age group)
will market one of their animals to a set of judges. Rules will be sent out.

Awards will be presented following the sale, Team Marketing Awards on Sunday morning.

Regqistration Form for Youth Challenge

Name: Age: (as of 1-1-10)

Your Date of Birth:

Address:

City: State: Zip:

Phone Number:___ ( )

Email Address:

If you are not already a member of the NY Jr. Beef Producers, please enclose $10/ individual, or $25/ family with your entry.
Mail to: Charlie Davis, 3013 Hardscrabble Rd., Erieville, NY 13061

Entries will also be accepted the day of the contest, but pre-registration is appreciated.

Questions???? Call Charlie at 315-662-7691 hawknestfarm@hotmail.com

Want to do the SUNY Cobleskill Tour? __yes  no Area of interest:




American Simmental Association Opportunities!

ASA Annual Meeting set for January 15, 2011:

The official Annual Meeting will be held at the DoubleTree Hotel in Denver, on Saturday, January 15; Chairman's
Reception and Foundation Auction are scheduled for Sunday, January 16, in Grand Ballrooms I, Ill, and IV. Make
plans to attend. The DoubleTree will again serve as the headquarters with a Simmental block of rooms for $84 per

night - call 303.321.3333 to make your reservations.

National Western Stock Show 2011 Schedule is finalized:

Visit www.coloradosimmental.com for Class breakdowns, schedules, and more.

In the YARDS:

Sunday, January 9 - Cattle arrive (must be in place by Wednesday, January 12)

Friday, January 14 - Cattle will be processed
Sunday, January 16 - Bull Pen Show, 8:00 am

Monday, January 17 - Female Pen Show, 8:00 am

Wednesday, January 19 - after 5:00 pm, cattle are released

On the HILL:

Sunday, January 16 - Cattle arrive between 6 am and noon; at 3:00 pm, cattle will be processed

Tuesday, January 18 - Junior Show, 8:00 am; Open Bull Show will follow immediately after

the Junior Show

Wednesday, January 19 - Open Female Show, 8:00 am (cattle will be released after 4:00 pm

on Wednesday)

NWSS entry deadline and The One sale nominations deadline is November 20, 2010. Please note we're told that
NWSS entry forms will be done ON LINE this year. You need to have your registration #s BEFORE you do entries,
as "pending" is NOT an option. So, PLEASE plan ahead and get your animals registered.

FRANK & LIZ MANAFORT
= ff/;mﬁf*'/y‘f:(/égf(’//"
1233 WEATHERSFIELD CTR RD
WEATHERSFIELD, VT 05156

802.263.5548

frank@manafort.com
www.blackwatchfarm.com

-t il
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Joel Reach
1651 Cty Hwy 3
S. New Berlin, NY 13843

Office: 607.783.2175
Cheryl @ Kennel: 607.563.7505
www.reachsimmentals.com
s 1

Reath Simm L C e 36 53

Purebreds & Full b

Put your card here! There is stil
room! For only $25 you can hav
your business card in the
newsletter for the next 4 issues!

\U

Beef 1st Cutting
Pork 2nd Cutting
For Straw

Sale B g Bale/Trailer Load

USDA e Carm s Qualty
All-Natural ‘ '* Horse Hay

¢armg

REGISTERED SIMMENTAL BEEF CATTLE
Shelly Thorpe 2021 Route 11 Tim Thorpe
315677-3342 LaFayette, NY 13084 3155693824



Up Coming Cornell Cooperative Extension Programs:

Attention Livestock Producers: Save the Date(s)!
Pl ease join us for a series of events which promote our r

The Cornell Cooperative Extensions of several counties in the region are working together and holding similar
events to connect consumers with farmers and other local foods producers. You may want to participate in one or
more of these events. Please hold the dates and contact people for the event(s) you are interested in. More infor-
mation will follow. These events allow you to reach the fast-growing audience of consumers interested in buying

|l ocally raised meats. Last year, over 200 people attended
Corning!

Locally Grown Harvest Festival Local Meats Tasting & Education Fair

Friday, October 22, 5:00-8:00 PM Sunday, November 14, 2:30-5:30 PM

Corning Museum of Glass Womenés Community Building
1 Museum Way, Corning, NY 100 W. Seneca St., Ithaca, NY

Contact: Kerri Bartlett 607-664-2311 & ksb29@cornell.edu Contact: Matt LeRoux 607-272-2292 &

mnl28@cornell.edu

Oswego County Local Meats Tasting & Education Fair Saturday,
November 20, 1:00-4:00 PM Central Square Middle School

248 US Route 11, Central Square, NY

Contact: Valerie Walthert 315-963-7286 & vsw2@cornell.edu

The events feature: Tastings of various local meats, demonstrations, presentations, & recipes.

The emphasis is on consumers getting to meet and talk to farmers, leading to a relationship and sales.
Meet consumers

Talk about your farm

Answer questions

Bring brochures & business cards

Build up customer lists

Make sales on-site

Bring a presentation board with pictures

o Joo T To To o I

Look What o0s
Happening In Virginia!

Virginia Simmental Field Day Set for October 6:

Virginia Tech and the American Simmental Association (ASA) will host an afternoon and evening of activities at the
Virginia Simmental Field Day, October 6, 2010, at the Culpeper Ag Enterprises, Culpeper, VA. Field

day hosts, sponsors and featured speakers will focus on "The Value of Crossbreeding in the Beef Business".

Activities will begin at 3:00 pm and will conclude by 8:30 pm. The day will include a cattle display, dinner and an edu-
cational program. Dr. Wade Shafer, ASA, will leadoff the evening presenting "The Genetic Tools for Profit". Dr. Tom
Field, NCBA, will present "Virginia Cattle, American Beef, the World's Food"; and Dr. Scott Greiner, VA Tech, will
end the day's educational program with a Breeder Panel discussing "The Value of Crossbreeding to Virginia Cattle
Producers"

Simmental breeders, beef producers and allied industry professionals are invited to attend the Virginia Field Day.
There is no fee to attend the events; however, in order to plan for meals, we encourage you to contact the American
Simmental Association at 406-587-4531, or

simmental@simmgene.com

We look forward to seeing you all in Culpeper, VA, on October 6


https://exchange.cornell.edu/owa/redir.aspx?C=0a554618ce654b0f9ecbc815e5e4b9c3&URL=mailto%3aksb29%40cornell.edu
https://exchange.cornell.edu/owa/redir.aspx?C=0a554618ce654b0f9ecbc815e5e4b9c3&URL=mailto%3avsw2%40cornell.edu
https://exchange.cornell.edu/owa/redir.aspx?C=0a554618ce654b0f9ecbc815e5e4b9c3&URL=mailto%3amnl28%40cornell.edu
http://www.facebook.com/photo.php?pid=790602&id=1144447410

BACKGROUNDER ON PROPOSED GIPSA COMPETITION
RULE

BACKGROUND:

As part of the 2008 Farm Bill, | anguage was included direc
(GIPSA) to issue regulations regarding poultry and swine contracts; arbitration use in contracts; and to establisir tngeSieck

retary to consider in determining whether an undue or unreasonable preference or advantage has occurred in violatickexs the P
and Stockyards Act. Nearly a year after the Congressionally mandated deadline for release, GIPSA finally releasedséeir propo
rule on June 22, 2010. Concerning to us is that many of the provisions in this rule are based on proposals and amenaenents tha
defeated by Congress during debate on the 2008 Farm Bill. The components of this proposed rule hurt producers and could drast
cally change the way cattle are marketed in the United States.

REGULATION COMPONENTS AND CONCERNS TO CATTLEMEN :

1 Under existing law, you must show that a packer or processor harmed the market by engaging in illegal actions such as collu-
sion, price fixing, etc. This is known as showing fecompe
Acompetitive injuryo and nl-definedlandhmade do bmdd thatonere actusationsyvathoutn j u
economic proof, will suffice for USDA or an individual to bring a lawsuit against a buyer (packer or processor). In tlais case
producer need only say that he was treated fAunfairudyo to
be, and the term is so broad that no definition could be applied in the instance of cattle marketing because each griiucer ha
own perception of what is Afair. o This change contrlladict
the need to show competitive injury to the market before you can sue. This will be a bonanza for trial lawyers.

1 This proposed rule requires buyers purchasing livestock through marketing arrangements (including forward contracts, formul:
contracts, production contracts or other marketing arrangements) to submit a sample copy of each unique type of coanpet or a
ment to GIPSA within 10 days of it being agreed to. GIPSA will review these arrangements ahérmost their website. This

takes away a fundamental American business right of allowing a willing buyer and a willing seller to negotiate a pnvese busi

deal.

1 Even though the proposed rule states that agreements posted on the GIPSA website will have confidential business informatic
trade secrets, and personally identifiable information removed; this only applies to the buyer. There is still no duarantee t
your personal information would not be protected if somebody filed a Freedom of Information Act (FOIA) request with USDA.
This invasion of privacy into your business could have lasting effects outside of just the markets.

9 New criteria will be used by USDA to determine whether an undue or unreasonable preference or advantage was given to
cattle producer by a buyer. This will require buyers to justify every single penny difference they offer to one prodacer over
other. It will also require them to make similar offers to all livestock producers. Inadequate (as to be decided by GHeSA, bu
currently defined) justification for a price differential would give cattle producers yet another way to bring suit agdiest a
party. The government wil/ decide what the filaccept oisl ed
inot the marketpl ace. I't should also be noted that a kno
one in the past and have been pleased with how their cattle perform, or you base your agreement on volume of cattle) is no
longer considered an acceptable justification for a pricing differential.

9 The proposed rule bans paciterpacker sales of livestock. This applies to individual packers and any affiliates or subsidi-
aries they might own. First of all, if a packer selling to another packer has resulted in competitive injury to the eitketpla
GIPSA should penalize violators and enforce existing regulations of the Packers & Stockyards Act. Secondly, this will have
severe unintended consequences, especially to smaller packers and dealers. Prohibitibgrpacker sales would encourage
consolidation and displace producer livestdetr example, there is a beef packer located in the Pacific Northwest that also
owns a feedlot in Southwest Kansdisider this proposal, that company would be required to ship all of its Kansas feedlot cattle
to Washington state for processifidnose cattle would displace the local cattle that typically supply that pldwetproposal

would add inefficiencies for the feedlot through added transportation costs, which could result in the sale or liquitiation of
feedlot, thereby driving consolidation and less competition.

9 Order buyers will only be able to represent one packer. This causes concern that the loss of efficiency of having one buye
for multiple packers will result in fewer buyersénot mor
packers would pay the extra money for an exclusive buyer at each livestock barn in this country.



BACK ROAD RANCH

PUREBRED SIMMENTAL CATTLE

Steve and Barb Lucariello
8105 Nettle Hill Road
Sherman, New York 14781

716-761-3500 Registered Simmental
Cattle

Show Calves, Club Calves and Breed Stod
for Sale. Cattle for the small breeder and
pet friendly for the hobbiest. Also Selling
Freezer Beef & Pork. Visitors are always

welcome.
Call for directions

Pure Maple Products,Simmental Beef & Elk

Warren & Mary Stannard

o
166 Stannard Hill Road %r“ﬁ
Cherry Valley NY 13320  §is

607-264-3090

stannardsmaple@msn.com

Sinmentab

Black, Red & Traditional
Al Sired Since 1980

'
[ TTTT ™
FORT WORTH STOCK SHOW

_m—
[TT1T]

Ilome of LBF Simmentals
purebreed performance cattle with
show appeal

Ken & Mary Gumaer 9335 Pearson Rd.
716-735-7904 Middleport, NY 14105

HARVEY E. BASKIN
WANNA;Q RICH FARM

131 Hagstrom Road
Woodstock, CT 06281
Home: (860) 923-9277

Mobile Phone: (860) 450-6841
E-Mail: Harv_bask@att.net

HEB
REG. SIMMENTAL CATTLE

BLACK RED

Art, Barb, Roger and Darby

G\ en) SG\mpe 836 Little Dryden Rd Barn:607865-6888
IEATTRY /i \Walton NY 13856 Cell: 607434-3058

T —— y elmsidefarm@frontiernet.net

1848 Risser Rd 585-398-2273
Canandaigua, NY Cell 585-746-5039

Raising Simmental Cattle With Proven Genetics




BACKGROUNDER ON PROPOSED GIPSA
COMPETITION RULE CONTINUED

BOTTOM LINE :

Lost Opportunities and Lost Profits for Cattlemen:

NCBA members have concerns that the new liabilities associated with this proposed rule will likely cause buyers

to withdraw marketing arrangements rather than run the risk of litigation, civil penalties, and potential revocation

of their |l icenses. The threat of Ilitigation by trial a
reduce and inhibit the use of alternative marketing ar

If marketing arrangements are greatly reduced, cattlemen are the losers because it takes away their ability and in-
centive to manage risks, finance production, and compete with one another to negotiate premiums. With alternative
marketing arrangements being utilized by nearly 60 percent of the beef market, this will result in a huge shift in the
way cattle are marketed. Over the years, cattlemen have responded to consumer demands by finding innovative
ways to develop and market premium quality and branded products. These alternative marketing arrangements
have allowed producers to get paid for the value they add. Without the contracted supply of cattle that meet the
requirements of such programs, these programs become obsolete or severely reduced in size and scope. Even
though the proposed rule does not directly ban the use of alternative marketing arrangements, the unintended con-
sequences and trickle down effect will impact them.

The 2007 USDA GIPSA Livestock and Meat Marketing Study found that both producers and consumers would be
worse off if alternative marketing arrangements were reduced or eliminated.. In fact, no segment of the beef indus-
try, from the ranch to the consumer, benefits from the reduction or elimination of these marketing arrangements.

Loss of Privacy/Risk of Litigation:

The proposed rule requires packers to file copies of marketing arrangements with USDA. Packers may assert that
some information is confidential and request that it not be released. However, cattlemen who are parties to the mar-
keting arrangements do not have the same opportunity to claim privacy of contract. This means that producer con-
fidenti al i nformation may be posted on USDAOGs website
rule will make it easier to sue buyers, it is expected that cattlemen participating in the transactions will likely be

drawn into the litigation.

Negative Restructuring of the Industry:

NCBA members believe the pr-topakersadesand thepbtentigh elimidaiiobdft i on o
marketing arrangements will likely encourage consolidation rather that providing more opportunities for cattlemen.

In order to meet consumer demand currently being met by the use of marketing arrangements, packers may choose

to own their own livestock in larger numbers (Today, packers directly own less than 5 percent of the market) rather
than risk |itigation. This is yet another | oss of oppo

WORLD of COW

www.stik.biz

Oh! And how exactly
am | supposed to change




Cooperative Extension Services University of Kentucky

Valuing Corn Silage for Beef Cattle Feed 2009 Guid@EC 200912)

Introduction:

We are quickly approaching the time when farmers will start making decisions about
cutting corn silage for livestock feed. Silage was an attractive alternative for livestock
producers during the 2007 drought as hay prices were high and corn prices were
comparatively low. By the summer of 2008, grain prices rose dramatically and hay
prices dropped, making silage less attractilee purpose of this publication is to

examine the situation for 2009, and determine what opportunities may exist in using corn
silage for beef cattle feetlVe also thought it would be useful to provide a basic outline

of the decision process as you work with clientele over the coming weeks.

To evaluate the potential for cutting corn silage for livestock feed, we need to look at this
decision from both the perspective of the corn producer and the livestock producer. Each
perspective is different and too often the decision becomes confused by including factors
that arendét relevant for one party or the other.
are included to outline the valuation process from each perspective. Additionally, since
feeding corn silage is less familiar than feeding hay for most beef producers, an
introductory section has been included to cover the basics of feeding and storing corn
silage.

Basics of Feeding Corn Silage to Beef Cattle:

Corn silage has proven to be a high quality feedstuff that can be utilized in beef cattle
diets as an energy and roughage source. However, it does have some challenges that
producers must manage around. The purpose of this section is to address some basic
considerations for feeding silage to cows.

Moisture level is a critical factor for producing quality corn silage. Quality silage is most
often produced at moisture levels near 65%, but the optimum moisture level can vary
depending on the storage structure used. It is recommended that producers test the
moisture content of the silage they produce or purchase. Ensuring proper moisture will
also aid in packing and production of quality silage.

When making silage, it is important to take the appropriate actions at the beginning of the
process to ensure a quality product. Silage quality is largely determined by the
fermentation that takes place. Proper fermentation and oxygen exclusion involve many
factors such as chopping length and packing density. A desirable fermentation results in
the formation of acetic and lactic acid, which lowers the pH to near 4.0. Poor

fermentation can lead to many undesirable outcomes such-edarff, reduced intake,

and growth of undesirable organisms.

Department of Agricultural Economics, University of Kentucky (8/18/09) 2

Producers should also ensure that adequate amounts of corn silage are fed daily to reduce
spoilage of the silage face. Fresh silage should be delivered daily as heating will occur
once delivered to the bunk, degrading the quality of the feed and hampering intake. As a
general rule, it is best to limit feed corn silage either by delivering it to a bunk or using a
system that controls access to the silage face which is typically moved daily to provide a
fresh allotment. As is the case with some hay, supplementation of corn silage,

specifically protein and calcium, may be required to meet the nutritional needs of cows.
Finally, it is also important to understand that during periods of drought, corn silage can
pose a risk to livestock. High nitrogen fertility, followed by lack of precipitation can be
problematic as nitrate can accumulate in the plant that is reduced to nitrite in the rumen.



When absorbed into the bloodstream, nitrite can

ability to transport oxygen. Fortunately the fermentation process can reduce the nitrate
levels in the corn silage by up to 50%. For these reasons, it is advised that questionable
silage be tested after the fermentation process and a feeding strategy developed. Further,
it is not advised to feed drought stressed corn as green chop without testing for nitrate
levels first. When feeding green chop, be extremely cautious immediately following a

rain after a drought period as nitrate concentrations may increase following precipitation.

Valuing Silage (Grain Grower o0s Perspecti ve

When attempting to value corn silage, the first question to ask is: Whose point of view
are we looking from? To a grain producer, silage is worth its grain valu@arty/costs
incurred or saved when harvesting for silage rather than grain. The value per ton after
these adjustments are made is the minimum that the grain producer would normally be
willing to accept.

Whenever possible, producers should use their own production costs for calculations.
However, custom machinery rate surveys can serve as a useful guide for estimating the
cost of operations such as grain harvesting, silage chopping, trucking, etc. The
University of Kentucky publishes updated custom machinery rates each spring and these
will be used as a rough guidé&he following example outlines the basic steps in the
valuation process for the grain grower (per acre basis):

1. Grain value = yield (bu) x price.

2. Subtract grain harvesting, drying, and trucking costs (these are avoided costs).

3. Add chopping, hauling, and filling costs when applicable (these are additional costs).
4. Add net nutrient value removal (nutrient value of silage less nutrient value of grain
this will be an additional cost to the grain farmer in future years).

5. Divide by silage yield (tons per acre).

1See Custom Machinery Rates Applicable to Kentucky (2009).
http://www.ca.uky.edu/cmspubsclass/files/extensionpubs/departmentserie82pa09
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Examplel Grain Growers Perspective

Assumptions: 150 bushel corn yields approximately 18.8 tons corn silage.

1) 150 bu @ $3 per bu $450

2) 1 Harvesting, drying, and trucking costs ($65)

3) + Chop, haul, and fill costs (18.8 tons @ $8/ton) $150

4) + Net nutrient value (6#2B4, 98# K0O) $61

ABreakevend net revenue compared to grain $596
5) $596/18.8 tons $31.70 per ton

Based on the assumptions made above, $32 per ton is the minimum price that a grain
farmer should be willing to sell silage for, given that the grain farmer was responsible for
chopping, hauling, and filling the silage. If the buyer was responsible for these
operations you would leave these costs out of the above calculation. This would put the
minimum price $8 per ton lower, for a minimum required price of $23.70. The above
analysis assumes the corn would sell at $3.00/bu. Each change in this price by $.50/bu
would result in an approximately $4 change in the minimum price. Thus $3.50/bu corn
would result in a minimum required price of $36 per ton and $2.50/bu corn would result
in a minimum required price of $28 per ton assuming the grain farmer was responsible
for chopping, hauling, and filling the silage.
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